
CLOTHES STORE BUSINESS PLAN

Sell the hottest trends and fashions with your own retail clothing store or fashion boutique. Use this free clothing line
business plan to get your business started.

Technology has played a large role in ushering in this era of change, but it is not the only factor to consider.
We intend to foster a sense of pride and specialness when our customers make a purchase. Having to spell out
these details is necessary for a comprehensive business plan, but you'll also want to determine your start-up
costs, evaluate the local market, and develop a sales and marketing plan. Our customers will continually
experience the personal touch that is so lacking in today's marketplace. You might consider having an open
house with special discounts, giveaways, and other "little extras. Customers are shipped goods which are "on
hand" at the time. For example, if you want to expand your store to two locations within the first five years or
expand your selection of clothing or accessories, include these plans in this section. After surveying the area
for locations that met our requirements of good access, safety at night, and central placement, we know our
choice is a sound one. This sizable and growing market is relatively untouched; few retailers cater to its needs.
Together we see a need in the community that goes unfilled; an idea that has been germinating for a couple of
years. Doing online searches Starting your search online can help you narrow down your choices: Makers
Row. Ventures and Wonderkins sell similar products to Boston Rags. We will advertise ourselves to area
nursing homes, senior centers, and appropriate hospital departments rehabilitation, orthopedics, and social
services. We will offer special orders, minor alternations, and delivery service, too. The owners have referred
to an attorney but will not retain an attorney until a later date. Taking a narrower view, Mt. Throughout the
process, research the best way to set your prices based on the merchandise you're selling. Christy is an active
member of Shalom Temple, belongs to the Social Workers Association in Long Term Care, and has done
volunteer work with children and social service organizations in the community. The reporting capabilities of
our POS programs include sales, costs, and profits by salesperson or by category for the day, month, and
year-to-date. Market research suggests that millennials in this age group in the Mt. Both of us are highly
competent and possess outstanding people skills. We plan to cater to the families who do the purchasing for
their families or friends, and they are the generation that tends to be less frugal with their spending than many
seniors. Even under the leanest possible business plan, you will still need to budget for supplies and
equipment. The second section of your business plan communicates key information about your commercial
plans, goals, and the customers you plan to serve. She enjoys learning about other cultures and has traveled
extensively abroad. The following will be conducted by Mitchell's accounting firm: Weekly payroll
Compliance with all Connecticut Sales Tax requirements Generate Profit and Loss Statements as required
Consultation on an as-needed basis Generate all requirements as required by Federal, State, and Local Taxes
Generate all W-2s as required Filing all required personal tax returns will be at the current cost rates for
Schedule C's and other business returns This accounting firm will be phased out as we learn how to use the
appropriate accounting software to manage our own books. Briefly describe how you plan on organizing your
business. Purchase inventory Speaking of inventory, you'll want to get the process moving to purchase
merchandise from designers or manufacturers at the same time that you settle on a location. The good news is
there is always room for new apparel retailers. For example, if your average consumer will be 30 and under,
consider investing in a heavy online presence. This section summarizes what you expect your business to
accomplish. We are confident in our ability to build a repeat clientele based on the premise that the customer
is always right. Read our tips for opening your


